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Calgary, July 2, 2010 - Calgary home sales continued to show a marked year-over-year decline in the month of

June, according to figures released today by the Calgary Real Estate Board (CREB®).
The number of single family homes sold in June 2010 in the city of Ca |:|'|r was down 42 per cent from the same F@R H@T DAYS

tirme a year ago, and condominium sales saw a | 2a5e of 410 & sarme time a year ago
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2010, 3, 5INg ) , yer of condominium sales for the month of
June 2010 was 445, This was a dec ner cent from the & dominium transactions recorded in May
2070, In June 2009, condominium sales were / nversely, sales of million-dollar-plus properties jumped by
nearly 42 per cent year-to-date until the end of June, compared with rh-—- saMme perio rI 3 year ago.
"We are seeing continued moderation in Calgary's home sales in the face of higher maortgage rates, increased The swimming pools are full, the sun is
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get a bit ho-hum -- and you want to avoid
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iced tea.

lced tea is not only refreshing, this classic
summer drink is a healthy choice. Virtually
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calorie-free, it has no sodium, fat or sugar
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and contains valuable antioxidants.
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For more information, visit www.creb.com
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FIRST-TIME HOMEBUYERS RETREAT AS LUXURY BUYERS ADVANCE
Mortgage trends cool Calgary home sales

Calgary, July 2, 2010 - Calgary home sales continued to show a marked year-over-year decline in the month of
June, accﬂrding to ﬁgure& released today by the Calgary Real Estate Board (CREB®). (...cont).
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Things you
0 should Ennv? before

1. Don't buy if you can't stay put.
f you can't cornmit to remaining in one place for at least a few
years, then owning is probably not for you, at least not yet.

2. 5tart by shoring up your credit.

A few months before you start house hunting, get copies of
your credit report. Make sure the facts are correct, and fix
any problems you discover.

3. Aim for a home you can really afford.
The rule of thumb is that you can buy housing that runs
about two-and-one-half times your annual salary.

4. Don't worry if you can't put down the usual
20 percent.

There are a variety of public and private lenders who, if you
qualify, offer low-interest mortgages that require a down
payment as small as 3 percent of the purchase price.

5.Buy in a district with good schools.

n most areas, this advice applies even if you don't have
school-age children. Reason: When it comes time to sell,
you'll learn that strong school districts are a top priority for
many home buyers, thus helping to boost property values.

6. Use your Realtor.

Using the services of a professional REALTOR® can help
consumers take full advantage of real estate opportunities
while reducing their risks when buying or selling real estate.

7.5hort or long term.

When picking a mortgage in these times of fluctuating
interest rates, you will need to choose carefully between a
short, longer term or variable mortgage. Your mortgages
specialist will help you determine betwean your risk factor,
potential savings and the flow of the markets money supply
both short and long-term.

8. Bafore house hunting, get pre-approved.
Getting pre-approved will you save yourself the grief of
ooking at houses you can't afford and put you in a better
position to make a serious offer when you do find the right
house.

9. Do your homework before bidding.

Your opening bid should be based on the sales trend of
similar homes in the neighborhood. 50 before making it,
consider sales of similar homes in the last three months. This
is where your Realtor comes in, ask me how | can help.

10. Hire a home inspector.

You should hire your own home inspector, preferably an
engineer with experience in doing home surveys in the area
where you are buying. His or her job will be to point out
potential problems that could require costly repairs down
the raad.
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